
                                                                                                                                                             

 

     Akeron named in the 2021 Gartner Market Guide 

  for 
Sales Performance Management 

    The Company recognized as a Representative Vendor in the 2021 Report 
 

 

Lucca (Italy), March 11th, 2021 – Akeron, a leading provider of Sales Performance 

Management (SPM) solutions, today announced that it has been identified as a Representative 

Vendor in the March 2021 Gartner "Market Guide for Sales Performance Management”. 

“We are extremely satisfied with this important recognition from Gartner, which came only one year after we reshaped 

our vision to better support the needs of the office of sales. Per our view, this also confirms that developing an 

innovative and comprehensive SPM platform that helps companies improve the performance of their sales organization is 

consistent with key market expectations.” said Manuel Vellutini, Akeron Board Member and Strategic Advisor 

Commercial. 

“The significant development efforts we have made over the last months to expand our Incentive Compensation 

software with planning, analytics & reporting functionality are the right ones and they are paying back” added Marco 

Pierallini, Akeron Board Member and Strategic Advisor Product. “Akeron SPM platform can really improve the ability 

of organizations to plan sales, manage incentives, quotas and territories assigned to the sales force to hit the company 

targets.” 

The adoption of a SPM solution has become a key driver for the success of the Office of Sales. 

According to Gartner “By 2022, 40% of B2B companies with more than 100 payees will employ sales performance 

management solutions to reduce their hidden incentive compensation overpayments by 3% to 5%.”1
  

 
Click HERE, to get access to the full Market Guide! 

 
 
Gartner Disclaimer: 

Gartner does not endorse any vendor, product or service depicted in our research publications, and does not advise technology users to select only those 

vendors with the highest ratings or other designation. Gartner research publications consist of the opinions of Gartner's research organization and should 

                                                        
1 Gartner, Market Guide for Sales Performance Management, Melissa Hilbert, 8 March 2021 

https://akeron.com/content/risorsa/gartner-market-guide/?lang=en
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not be construed as statements of fact. Gartner disclaims all warranties, expressed or implied, with respect to this research, including any warranties of 

merchantability or fitness for a particular purpose. 

About Akeron 

Akeron Srl, headquartered in Lucca, Italy, develops innovative software solutions to manage complex processes not 

addressed by enterprise application platforms. Recognized for its deep competence and customer focus, Akeron is 

committed to improving the customers' ability to achieve their business objectives every day. 

For more information, press only: 

Akeron S.r.l. 

Via N. Farnesi, 141, 55100 Lucca, Italy 

P.: +39 0583 15284 

marketingakeron@akeron.com   
www.akeron.com 
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